

Carla
Total number of visitors that visited the website during the period specified above

Carla
129 - Number of visitors that visited the info request page. Here we compare the percentage of visitors that contacted the company through a web form. In this case it was 6.25%. A 2.0% is a good conversion rate for a lead generated website.

Carla
122 - Number of visitors that visited the contact page either to find the company's address, telefone or fax number. The conversion rate here can't be calculated as we don't have a precisely way to know just by analysing the stats if the visitor contacted the company.

Carla
Top 5 keywords used to find the website through search engines.

Carla
Top 5 keywords that converted into leads.

Carla
Other sites that refer visitors to the website being analyzed.

Carla
Top website that refer visitors and converted into leads. This is a good way to monitor paid advertising.
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